
Ÿ Response

Business Funnel

Ÿ Lead Generation

Ÿ Clients

Ÿ Role Focus: Branding & Communication 50%, Demand Generation 30%, Demand Conversion 20%

Ÿ Role Holder Attributes   

Ÿ Position Location

Ÿ Position Type

Enquiries :  TAT, Conversion

Leads : TAT, Conversion

Proposals: TAT, Conversion, Profitability

Ÿ

SPANCO: Ratios, Updates

Billing Penetration – Client: Campaigns, Value, Profitability

Account Penetration – Universe: # of Clients, Repeat Billing

Program Width:Value by Program, Profitability

New Programs / Stationery: Number, Value

Acquisition: Number

Management & Mining: Active, Contribution, Profitability

Email Campaigns: # of Campaigns, Enquiries, Conversion

Conferences: # of Conferences, Speaking Slots, Enquiries, Conversion

Closure Reports: TAT, % Completion

Research (L&D, Client, Competition etc.): Number, Contribution to Business Value

                                          

2 to 5 years of relevant exposure

Post Graduate / MBA

Analytical ability

Excellent English communication (spoken & written)

                                             

Chennai

Full Time

Ÿ Partners

Assistant Manager - Pre Sales
Responsibilities


