
Ÿ Response

Ÿ Business Funnel

Ÿ Lead Generation

Ÿ Clients

Ÿ Role Focus: Demand Generation 30%, Demand Conversion 60%, Support Activities 10%

Ÿ Role Holder Attributes   

Ÿ Position Location

Ÿ Position Type

Enquiries :  TAT, Conversion

Leads : TAT, Conversion

Proposals: TAT, Conversion, Profitability

SPANCO: Ratios, Updates

Billing Penetration – Client: Campaigns, Value, Profitability

Account Penetration – Universe: # of Clients, Repeat Billing

Program Width:Value by Program, Profitability

New Programs: Number, Value

Self generated: New client, conversion

Innovative Campaigns: # of Campaigns, Enquiries, Conversion

Closure Reports: TAT, % Completion

Annuity Business Generation: Number, Share, Value, Profitability

                                          

10 to 15 years of relevant exposure

Post Graduate / MBA

Excellent Client Handling ability especially Senior level

Excellent English communication (spoken & written)

                                             

Delhi, Mumbai, Chennai, Bangalore, Hyderabad

Full Time / Quasi Entrepreneur / Partner

Business Development Leader
Responsibilities


